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THE MICHIGAN REAL
ESTATE INVESTOR'S GUIDE
The different ways to put real estate to work, and how we make the investor's

side easier, explained without the hype

Read it online, with the latest updates, at legacyrep.co/guides/investors-guide

INVESTING IS NOT ONE THING
Selling a house follows a fairly predictable path. Investing does not. There are many ways to make

money in real estate, and they are not better or worse than each other, just different, with their own

risks, timelines, and skills.

So this is not a step-by-step, because there is no single path. Think of it as a map of the main

strategies, and a straight answer on how we help investors move faster and smarter in each one. We

are an investor-friendly shop, and a lot of what we do is take the friction out of the work.

FLIPS: BUY, IMPROVE, RESELL
A flip is buying a property below market, usually one that needs work, fixing it up, and reselling it for

a profit. The money is made on the buy and the math, not the finishes. Three things make or break a

flip: finding the right deal, financing the purchase and the rehab, and knowing the resale number

before you ever buy.

We help on all three. We hunt for the deals that actually pencil, including ones that never hit the

open market. We connect you with hard money or private lending when a conventional loan does

not fit a fix-and-flip. And we help you calculate a realistic after-repair resale, so you are buying to a

number, not to a hope.



BUY AND HOLD: OWN IT, IMPROVE IT, RENT IT
Buy-and-hold is the slower, steadier game: acquire a property, improve it over time, rent it, and let

cash flow and appreciation build wealth while a tenant pays down the loan. It is less about a quick

exit and more about a property that earns every month and is worth more later.

Here the work is buying one whose numbers actually work, financing it for the long haul, and

running it well over time. It is the strategy most lasting portfolios are built on, and it rewards

patience more than hustle.

BUILDING A PORTFOLIO, AND PACKAGE DEALS
Some investors are not buying one property, they are building a holding. That can mean acquiring

steadily over years, or moving on packages, several units or properties at once. We work both sides

of that: helping investors acquire packages, and helping owners sell packages when it is time to

consolidate or exit. Larger and commercial deals run differently than a single house, and that

happens to be a real strength of ours.

HOW WE MAKE IT EASIER FOR INVESTORS
What investors want from an agent is less friction and better information, and that is where we put

our energy:

We genuinely like this work. Whether you flip two or three homes a year or you are steadily building

a rental portfolio, you are exactly the kind of person we like having on the other end of the phone.

Finding good deals, including the off-market ones that never reach the open market.

Financing flexibility: connecting you with hard money or private lending when a conventional

loan does not fit the play.

Running the numbers honestly, the resale math on a flip and the cash flow on a hold, so you buy

to a number instead of a feeling.

Property management connections, plus package acquisition or sale when you are scaling up

or simplifying.



THE BOTTOM LINE
There is no single right way to invest in real estate, only the strategy that fits your goals, your capital,

and how hands-on you want to be. The common thread across all of them is buying right and

knowing your numbers, and that is where a good agent earns a place on your team.

If you have a deal you want a second set of eyes on, or you are just trying to figure out which strategy

fits you, that is exactly the kind of conversation we are here for.

W H E R E  TO  S TA R T

START THE CONVERSATION
Tell us where you are and what you are trying to do. We will bring the plan.

(231) 900-1099
Legacy Real Estate Partners · 423 W. Norton Ave, Norton Shores, MI 49444 · legacyrep.co · Equal Housing

Opportunity. Educational, not legal, tax or lending advice: agents educate, lenders quote, attorneys and

CPAs advise.


